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BITPOBA UKEHHS ITHOOPMAIIMHUX TEXHOJIOI'TI B
MAPKETHUHI'OBY AIAJIBHICTD INIIAITPUEMCTBA

Sxmo posrnsagati CRM-cucremy sik HaOip TEXHOJOTIH, TO BOHA € MHOXHHOIO
JOJIATKIB, SK1 TMOB’si3aH1 €QMHOI0 O13HEC-JIOTIKOI0 Ta IHTErpoBaHl B iH(opMalliiiHe
CepeoBHILE MIANPUEMCTBA Ha OCHOBI €auHOi Oasu ngaHuX. YacTo mapajienbHO 3
CRM-cuctemoro Ha mignpueMcTBi BrnpoBamkeHa ERP-cucrema, a6o CRM-monynb
BxoauTh B ckiag ERP ll-cucremu. [Iporpamue 3a0Ge3nedyeHHss CUCTEMH YIIPaBIIIHHS
B3a€MO3B’A3KaMU 3 KJIIIEHTaMU JI03BOJISIE aBTOMATHU3YyBaTH O13HEC-TIPOIIECH, TTOB’S3aH1
3 MapKEeTUHIOM, MpoJlakaMd Ta OOCIyroByBaHHSIM. SIK pe3yiabTaT — po3poOka
nepcoHi(hiKOBaHOT MPOMO3UIII KOHKPETHOMY KJIIEHTY, sIKA MPONOHYEThCS HOMY B
NEBHUMN, COPUATIUBUN JJI1 YTOAM Yac Ta NEPEJAETbCs HOMYy HaW3py4HIIIUM IS
HbOTO KaHasioM komyHikarlii. CRM-cuctema 3abe3nedye KOOpPAWHALIO 1A PI3HUX
MiPO3AUTIB Ha OCHOBI 3aranbHOi 1HQOpMaIiiiHOi miaTdhopMu s B3aEMOIIl 3
KJIieHTaMu. Take 3acTOCYBaHHS JO3BOJIS€E YHUKHYTH CHUTYyallli, KOJU BIIAUIH
MapKeTHHTY, MpOAaXiB Ta OOCIyrOBYBaHHS JIIOTh OKPEMO OJIMH BIiJ OJHOTO,
y3romuTu ix 1aii Ta 3araabHe OadeHHs KiieHTa. Kpim Toro, sik 1 Oyap-sika iHIIA
iHpopmMmariiina cuctema, CRM 103Bosisie 3HAUHO MPUILIBUAIIMTH MOTIK 1HGOpMaIlii Ta
3poOUTH MOr0 TOCTOBIPHUM, IO B CBOIO Yepry 30UIblIy€e ONEPaTUBHICTh peakiiii Ha
3aITUTH, IIBUKICTh 00ITY KOIITIB Ta 3HMWKY€E BUTpatu [8, ¢. 176-178].

PO3BUTOK pUHKY Ta MOCHUJICHHS KOHKYPCHIIi 3MYIIy€e MiANPHEMCTBA ITyKaTH
KOHKYpPEHTHI TiepeBaru. Taki mepeBarm Moske 3abe3nednte abo BHYTPIIIHS

BUpoOHMYA e(eKTUBHICTh, 00 Kpallla B MOPIBHSIHHI 3 KOHKYPEHTaMHU OpI€HTallis Ha
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pUHOK. [HpopmaIiiHUMK cucTeMamu, 110 3a0e3MeuyroTh €()eKTUBHY OPIE€HTAII0 Ha
puHOK, € cuctemu kinacy CRM. Jlani cucteMu CrnpsMOBaHI Ha CTBOPEHHS BEIUKOI
0a3u «BIPHUX» KIIEHTIB, SKa 1 € JUI MANPUEMCTBA JTOBIOCTPOKOBOIO KOHKYPEHTHOIO
nepeBaroro. Taki cucteMu 3'iBIIIHCS B cepearHi 90-X pokiB 1 mepedyBaroTh y cTaail
PO3BUTKY.

CRM (Customer Relationship Management) - YIPaBIiHHS
B3a€EMOBIIHOCMHAMHU 3 KJII€EHTaMH, Cy4YacHUM HampsMm y cdepl aBToMaTu3arlii
ynpapninHa. Ha punky YkpaiHu BOHM MpeAcTaBi€HI y MEHIIiH Mipi. 3rigHo 3
HaBejeHUM Bu3HaueHHsM, CRM — 1i¢ MOXJIMBICTH iHTErpariii i MakCUMaJabHOTO
BUKOPUCTAaHHA BCIX JIKEpEN JaHUX MPO HAsBHUX Ta MOTEHIIMHUX KII€HTIB. Takum
qiHOM, TexHoJ1oT1i CRM BH3HauYaI0Th B MEPILY YepPry MOKIMBOCTI 300py, 00poOKH i
e(eKTUBHOTO BUKOPUCTAHHS 1H(QOpMaIii.

CRM-cuctemn craioTh aefnani nomyispHimmMu. [IpoBoasTecs cemiHapu,
Mpe3eHTallli, JEMOHCTPYIOThCS MPOTPaMHI MPOMYKTH, TyOiKytoThesi ctarti. [IpoTte
TOJIOBHUM aKIEHT y UuX akuisx nomyispusaiii CRM- TexHomnorid poOUTbcs Ha
MOKJIMBOCTI BEACHHS Oe3MmepepBHOT B3a€EMO/IIT 3 KIIIEHTAMH 3 IMUTaHb, 1110 TTOB'SA3aHi 3
MIPOCYBAHHSM, MPOJIAXKEM 1 MIATPUMKOIO MPOIYKTIB 1 MOCIYT, TOOTO HA ONepaliifHiii
aKTUBHOCTI. be3 cyMmHIBY, LSl JISUIBHICTh € JyKe BaKJIuBUM enemMeHToM CRM-
texHojorii. OgHak, BOHA peani3ye JUIIE YaCTUHY MOXJIMBOCTEH, SIKI MOXE JaTH
CTparerig opieHTauli Ha kiieHTa. He meHm BaxkiauBy poisib y peamzamii CRM-
CTparterii BiIrpatoTh IHCTPYMEHTH, SIKi TIOBUHHI 3a0€3MEYUTH K OTIEPATUBHUM, TAK 1
CTpaTeriyHUM aHami3, a TaKoX OIIHKY CHUTyalii 1 MIATPUMKY MNPUHHATTA
VOPABIIHCHKUX PIlIEHb B MUTAaHHAX MApPKETUHTY Ta 30yTy. BiacyTHICTh moaiOHUX
iHcTpyMeHTiB B CRM-cuctemax € OfHI€I0 3 TOJIOBHUX MTPUYUH MPOBATY MPOEKTIB 3 1X
BIIPOBAKEHHS.

Tepminom CRM BH3HA4arOTh, SIK MPAaBWIO, HE TIIBKU 1H(OOPMAIlIHHI CUCTEMH,
0 MICTATh (PYHKIT YIpaBIiHHSA B3a€EMOBIJTHOCMHAMHU 3 KIIE€HTaMH, a ¥ camy
cTpareriio opieHrtanii Ha kiieHta. CyTh 1€l cTpaTerii mojsra€e B TOMY, LI00
o0'eqHaTu pi3HI JpKepena iH(opMaiii Npo KIIEHTIB, MPOAAXi, BIATYKA Ha

MapKETUHTOBI 3aX0/IHM, PUHKOBI TeHeHII[1].
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Cyuacna CRM HanpaBieHa Ha BHUBYEHHS PHUHKY 1 KOHKPETHUX MOTpeO
KJIi€eHTIB. Ha OCHOBI 1TUX 3HaHb PO3POOJISIOTHCS HOBI TOBapHU ab0 MOCIYTH 1 TaKUM
YIHOM MIANPUEMCTBO JOCSATA€ TOCTABICHUX IIUIeH 1 MOKpailye CBiid (hiHAHCOBHIA
MOKa3HUK.

o 1993 poky punok CRM cknamgaBcs 3 JBOX OCHOBHHMX HANPSMKIB —
aBTomMaTu3aiii ToproBux mpenctaBHuKiB (Sales Force Automation — SFA) Ta
KJIieHTChKOro oOciayroByBaHHs (Customer Service — CS). IlepBuHHE NmpU3HAYCHHS
aBTOMATHU30BAHUX CHUCTEM YIPaBIIHHSI TEPUTOPIAIbHUMHU NPOAAKaMHU TMOJSATajo B
TOMY, 1100 TOProBi MPEJACTABHUKU MOTJHM YIPABISATH «TOYKAMU JOTHUKY» CBOIX
KJIIEHTIB, @ TaKOX IMpaIOBaTH 3 TUIAHOM MPOJAaX, Y3TOJKCHHM 13 KajeHaapem. 3
gacoM TMOMAIOHI CHUCTeMHM 30araTwiucs BIPOBAPKCHHAM (DYHKIII YIpaBIiHHS
MOJKJIMBOCTSIMH, [0 Ha MPAKTUI[l O3HAYAJIO MIATPUMKY TAKTHKHA Ta METOJOJIOTIi
MpOJIaXK, MPUMHATOI B KOMITaHIl, a TAaKOX MOJXKJIMBICTh B3a€MO3B'S3KY 3 I1HIIUMH
MiIPO3AUIaMA  KOMITIaHii, HAmpHUKIad, 13 CIYKOOH KIEHTCHKOT MATPUMKH YU
CEPBICHUMH CITy>KOaMHU.

o 2000 poxy CRM-cucremu, ik MpaBuiio, Oyin «OJHOOOKUMI» — TaK 3BaH1
«MEHEIKepH KOHTAKTIB», CHCTEMH MIATPUMKHA MApKETHHTOBUX 3aXOJiB YU CHCTEMHU
JUTsT aBTOMaTH3allii cepBicHHX ciayk0. B mepiom 3 2000 mo 2005 poxu mouaB
dbopmyBatucs criibHUN 613HeC KoMmmaHii 13 ciokuBadamu (Colaborative Commerce
— cninbHa komepiis). ChiuibHa KOMEpIlisi XapaKTepU3YEThCS HANIAroIKyBaHHSIM
IHTEPaKTUBHOI B3a€MOJIi KOMMAHIA 3 IXHIMH TOCTIHHUMH TapTHEpaMU depes
InTepuer. Taka B3aemojist nependavae HaJaHHS 30BHIIIHIM KOPHUCTyBauaM 3HAYyHO
MIMPIIOTO JOCTYMy JAO0 KOPHOpaTMBHOI 1H(opmamii y 3B'SI3Ky 3 4YMM ITOBHHHA
0a3yBaTUCS HA MPUHIIMIAX TapaHTii OE3MeKu Ta JOBIpHU 10 MapTHEpa a TaKOX Ha
y3rojukeHux npaBuiax po6otu. Ilicas 2005 poxky HacTynwiia apyra XBWIIS
Colaborative Commerce, mo 0a3yeTbcsi Ha OubiIiil Binkputocti ERP-cuctem.
[IpoBigHI BUPOOHUKH CTalud CTBOPIOBATH KOPUCTYBallbKi 1HTEpdEHCH i CBOIX
ERP-cucrem, 3'aBuincs enexktponHi ToprisenbHi miomaaku B2C, dopmyeTbes HOBa
iH(ppacTpyKkTypa BeeHHs Oi3Hecy. Y bOMY BUNIAJKY, HA BIAMIHY BiJl MEPIIOi XBUII,

MOBa 1JIe IPO B3aEMOJIiI0 «Oarato 10 6ararbox», — MANPUEMCTBA CIIBIPAIIOIOTH HE
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TUIBKA 3 TOCTIMHMMHU MapTHEpaMH, a W 3 yciMa 4ieHaMHu Oi13HEC-CYCIIbCTBA.
ITpakTuuno yci cydacHi CRM-cuctemu oTpuMaiy B OUTBIIIN Yd MEHIIIH Mipi BKa3aH1
BHUIIIE MOXJIMBOCTI Ta piBHI 00poOKM Ta HagaHHs iH(OpMaIlii — oOpoOka 1 30epiranHs
JaHUX B KOJIGKTUBHHMX CXOBHIIAX, po3poOka 0a3 3HaHb, [HTepHET-3acO0M IS
IHTEPAKTUBHOI B3a€MOJIIi 3 KJIIIEHTOM 3aco0aMu KOPHOpaTUBHUX mopTaimiB[9, c. 81—
86].

B nanuit yac nepeBakna vactuna CRM-cuctem opieHTOBaHa, B OCHOBHOMY, Ha
onepatuBHUil CRM 1 CRM B3aemonii. CydacHi [T-pimnenns B miii rany3i J03BOJISIOTH
HIATPUEMCTBAM 30UpaTH TOBHY ICTOPII0 B3a€EMHUH 13 KJII€HTAMH, 1 3aBXKIA MaTH
aKTyaJbHY 1H(OpPMAIlII0 PO MPOIeC MPOJAXiB, MPO PIIIEHHS CEPBICHUX MPOOJIEM
3aMOBHHMKA, MpO €(PEeKTUBHICTh MAapKETHHTOBHX 3axoiiB. HasBHicTh momai0HOT
iH(opMaIlii Moke TPUHECTH BEJIMKY KOPUCTh B BU3HAYCHHI1 CTaHy MIANPUEMCTBA Ha
PUHKY 1 BH3HAYEHHI CTpaTerii po3BUTKY. HEeBHKOpPHCTaHHA aHANITUYHUX METOJIB

no30aBJisi€ MANPUEMCTBA 0araThb0X MOXIIUBOCTEN OTPUMAaHHS IPHOYTKY.
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